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A STRONGER FINANCING CONVERSATION

Your real estate sales team partner

Financing strategy, analysis and communication tools designed to help clients make decisions earlier and
transact with greater confidence.

More than a loan quote

e Side-by-side financing and cash-flow analysis for real
purchase decisions.

STREAMLINE REAL ESTATE FINANCING
EXECUTIVE OVERVIEW

Analysis library

Examples from the original capabilities deck

e Secure application and document tools that reduce friction
and protect sensitive data.

e Clear communication for buyers, sellers, agents, attorneys

and tax professionals.

e Technology-supported research, reporting and training that
keeps the transaction moving.

Built for the full transaction

BUYERS

Understand payment,
cash-to-close and
program tradeoffs.

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com

SELLERS

Compare proceeds,
concessions, buydowns
and offer structure.

INVESTORS

Evaluate cash flow,
leverage, DSCR and exit
scenarios.

C2 Financial Corporation | Branch Manager Bellevue NMLS 1961448 | Mortgage Broker MB/897584

AGENTS

Support the financing
conversation with clear
client-ready analysis.
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FINANCIAL STREAMLINE REAL ESTATE FINANCING
L=y CORPORATION WHY STREAMLINE

DECISION SUPPORT

Clarity before commitment

A professional financing process starts by turning complicated choices into clear, useful comparisons.

Credit and employment reporting

The Streamline approach
e Start with the client's goals, timing, resources and risk
tolerance.

e Model realistic scenarios instead of relying on a single
headline rate.

e |dentify documentation and approval issues early,
especially for complex income.

e Communicate in plain language and coordinate with
the client's professional team.

e Use secure, trackable digital tools from first
conversation through closing.

Instant Access to Needed
Bus s

N streamilining
B The Finance
tr!

30+ years

of real estate finance experience

Blending transaction strategy, business education and
practical technology to support better decisions.

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
C2 Financial Corporation | Branch Manager Bellevue NMLS 1961448 | Mortgage Broker MB/897584
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SCENARIO MODELING

STREAMLINE REAL ESTATE FINANCING

SPREADSHEET ANALYSIS

Analysis built around the decision

The worksheet library is designed to answer the questions clients actually ask - not simply calculate a

payment.

PURCHASE

® First-time buyer

® VA and FHA
comparison

® 3% vs. 5% down

® Mortgage insurance
vs. first/second

® Rate and 2-1
buydowns

Spreadsheet analysis library

PROPERTY

New construction

Multi-family

Commercial lease vs.

purchase
Bridge financing

Fix and flip

Representative categories and transaction tools

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com

INVESTMENT

DSCR purchase
Cash-flow analysis

Leverage and
reserves

Refinance comparison

Line of credit / HELOC

C2 Financial Corporation | Branch Manager Bellevue NMLS 1961448 | Mortgage Broker MB/897584

CLIENT

® Self-employment
analysis

® No-income-verification
options

® Seller net proceeds
® Offer concessions

® Zero-down scenarios
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FINANCIAL STREAMLINE REAL ESTATE FINANCING
L=y CORPORATION BUYER ANALYSIS

PURCHASE STRATEGY

First-time buyer, VA, FHA and purchase
comparisons

Client-ready worksheets make program differences easier to understand and discuss.

First-time buyer and VA Purchase analysis
Program and cash-to-close comparisons Scenario modeling for the target property

Answer the first questions Compare viable paths

® Down payment and closing funds ® Price and down-payment changes
® Payment and mortgage insurance ® Rate and buydown options

® Assistance and zero-down structures ® Cash-to-close sensitivity

® Tradeoffs between programs ® |onger-term cost perspective

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
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OFFER STRUCTURE

Make concessions and proceeds easier to

see

STREAMLINE REAL ESTATE FINANCING
SELLER ANALYSIS

Seller analysis supports practical conversations about proceeds, commissions, credits, repairs, buydowns

and offer structure.

Seller analysis worksheets
Net proceeds and concession modeling

SELLER'S NET PROCEEDS SPREADSHEET

Beginning Price
Incremental Amount
1st Mortgage

2nd Mortgage
Taxes

OtherLLiens

Sales Price $550,000 _ $560,000

Less Mortgages $360,000  $360,000
$0 E

Less Liens.

Less Listing Fee $11000  $11,200
Less Selling Feo $13750  $14,000
Less Excise Tax $4125 4,200
Less ClosingCosts  $5,500  $5,600

Less Fix Up/Repairs

SellerLiens and Costs $394,375  $395,000

Listing Fee
Selling Feo | 250% |
Excise Tax
Closing Costs
Fix Up/Repairs

$570,000 __ $580,000 _ $500,000  $600,000 _ $610,000 _ $620,000

$360,000  $360,000  $360,000  $360,000  $360,000  $360,000
0 ) 0 0 $0
$11,400 $11,600 11,800 $12,000  $12200  $12,400
$14,250 $14,500 $14,750 $15,000  $15250  $15,500
$4.275 54,350 $4.425 $4,500 $4,575 $4,650
$5,700 $5,800 $5,900 $6,000 $6,100 $6,200

0
$395625  $396250  $396875  $397,500  $398,125  $398,750

Net Seller Proceeds [ $155,625 _ $165,000 8174375 __ $183,750 __ $193,125 __ $202,500 _ 211,875 _ $221,250

DENNY ANDREWS 425-753-2602 WWW.DENNYA.COM

Client’s Numbers
at Buying and
Selling at
Different
Purchase Prices
and Sales Prices

Selling and Purchasing A Home Spreadsheet

Number Estimates Purcl
Price 5320050 Purchas
mount $5000 B

Net Sales Proceeds Based On Selling Number Estimates From Above
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S975 s  $2ais S8 S0esS  SWGOTS  SIND 5318318
S6975 Swzss  SaT7is  SMaMMs  Sweaos  SwawTs  Swezss  $3ededs

49 S84 S8 SR S8AN  SaA% sad 2
00 o sy S0 syam0 400 0
§294574 29949 $04118 $908754  $313354  WINT.9T Sozaseh $32121a

s $10000  §10000  $10000  $10000 510000 510000 $10000  $10000

s szamss somis  smams szmss szen sans  same
Teeoo 'skeoy iieeoo  Gese0n Heedo  sweoo  'sweon shee0o
o S W 0w Sow  Sow  seo 000
LS00 S0 seoo  suioe s siiso  séso_ siioe |
TS TR eRsE T et ISt Sama1T Siasess  Tamuss

Denny Andrews NMLS #897584 denny@dennya.com 425-753-2602
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Useful seller questions

e What is the likely net after costs?

e How much does a credit or
buydown change proceeds?

e Which offer is strongest after
financing terms are considered?

e Can financing structure help bridge
an appraisal or repair issue?

Net, not noise.

The purpose of seller analysis is not
to overwhelm. It is to isolate the
financial differences that can
change a negotiation.

CLIENT-FACING OUTPUT

Clear summaries can be shared with
the seller, listing agent and relevant
advisors.
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FINANCIAL STREAMLINE REAL ESTATE FINANCING
L=y CORPORATION INVESTOR STRATEGY

CASH FLOW AND LEVERAGE

Investor, refinance and bridge analysis

Real estate investors need a view of cash flow, leverage, reserves and timing - not merely qualification.

Investor analysis Refinance and credit line
Cash flow, leverage and return scenarios Compare present debt with new structures

Investment Comparison Spreasdheet

14640 NE 14050 SE 14600NE  14630NE 32nd a727 WLake

4707 W
3ndStHDS  17th Place Lo 320d st st Sammamish Py SE

nad
Months

Denny Andrews NMLS 4897584 _ 425-753-2602 - 'y Andrews NMILS 4897584 azs-a055580

Evaluate the investment Evaluate the capital

® |ncome and operating expenses ® Payment and interest changes
® Debt service and DSCR ® Cash-out and liquidity

® Cash invested and reserves e HELOC and first-lien alternatives
® Hold, refinance and exit sensitivity ® Break-even considerations

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
C2 Financial Corporation | Branch Manager Bellevue NMLS 1961448 | Mortgage Broker MB/897584
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CINANGIAL STREAMLINE REAL ESTATE FINANCING
L-l CORPORATION COMPLEX INCOME AND PROPERTY

EARLIER ISSUE IDENTIFICATION

Construction and self-employed borrower
analysis

Complex transactions benefit from documentation strategy before an offer, draw request or full underwriting
review.

Construction analysis Self-employed income analysis

Property Construction Spreadsheet

Cost o Build

stas00

CONSTRUCTION SELF-EMPLOYED

® Land, build and permanent financing structure ® Tax-return and cash-flow review

e Budget, draw and contingency planning ® Business and personal obligation analysis

® |[nterest reserve and timing considerations ® Documentation planning for bank and alternative
programs

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
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BROADER DUE DILIGENCE

STREAMLINE REAL ESTATE FINANCING

CREDIT AND BUSINESS INTELLIGENCE

Credit, asset, employment and corporate

intelligence

A more complete view can help surface identity, employment, business and public-record issues before they

interrupt a transaction.

Individual reporting tools

Data Solutions Fraud Detection

INDIVIDUAL

® Credit monitoring and score
education

® Asset and employment
verification

® Fraud and identity alerts

Business and corporate records

REGISTERED AGENT

ENTITY MANAGEMENT

Business & Personal Credit

BUSINESS LICENSES

REAL ESTATE AND.

CORPORATE FILINGS uce ERECORDING.

‘GLOBAL SUBSIDIARY ENTERPRISE LEGAL
MANAGEMENT MANAGEMENT

Company Tracking Services All Corporate Docs

Civil and Federal Litigation

Instant Access to Needed
Business Documents

! The Finance |

dustr: J‘ 7

BUSINESS

® Business credit profiles

® Corporate documents and

ownership

® Lliens, judgments and litigation

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
C2 Financial Corporation | Branch Manager Bellevue NMLS 1961448 | Mortgage Broker MB/897584

Federal & State Liens and Judgements

USE CASE

® Prepare the documentation plan
® |dentify inconsistencies early

® Direct legal or tax questions to

the right advisor
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CINANGIAL STREAMLINE REAL ESTATE FINANCING
L-l CORPORATION PRE-APPROVAL AND COORDINATION

TRANSACTION READINESS

Same-day pre-approval and document
coordination

A strong pre-approval is more useful when the client, agent and seller understand what has been reviewed
and what remains outstanding.

Pre-approval document Document request workflow

Client-specific communication for an active offer A structured checklist for borrower follow-through

al Documents

4257532602
dennya.com

2824
Real Estate Purchase Financing Pre-Approval
Brenda and Isaiah

Address: To Be Determined

Dear Listing Agent and Seler

‘The income, asset and credit information that has been provided to me for credit analysis, by
the has been reviewed and qualifies them to purchase up to $1,000,000.

‘The additional documents still required to finalize the approval of this transaction are:

« Acceptable Title
« Acceptable Appraisal

« Executed Purchase and Sales Agreement
« HOA Documents if Applicable

Once we have received the executed purchase agreement, we wil order the itle and appraisal

immediately. The final approval prior to ordering closing documents typically comes with a fow
that | and my staff will work with you to satisfy. f there is any additional informatio

that is needed at that time, | will coordinate with you to expedite the process.

My staff and | will stay in consistent communication and coordinate with you to ensure a
successful closing. Please feel free to contact me at any time with any questions.  look forward
to working with you during this important transaction

Sincerely,

1961
orp nse #135622
denny@dennya.com
4257532602

THE GOAL Set expectations early, request documents in a logical order and keep the financing conditions
visible until closing.

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
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FINANCIAL STREAMLINE REAL ESTATE FINANCING
L— CORPORATION SECURE DIGITAL WORKFLOW

A CLEANER CLIENT EXPERIENCE
Application and document delivery

Purpose-built links give borrowers a direct path to apply, upload sensitive files and stay connected to the
transaction.

Secure online application Secure document upload

Sy

SREAMINE

Secure Upload Portal

Secure Files Upload Page

SecureFilesUpload.com

Sy
SREAMINE

START AN APPLICATION UPLOAD DOCUMENTS

Complete the secure application and establish the Send income, asset and transaction files through the
initial financing profile. secure upload portal.
RealEstateLoanApplication.com SecureFilesUpload.com

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
C2 Financial Corporation | Branch Manager Bellevue NMLS 1961448 | Mortgage Broker MB/897584

11


https://RealEstateLoanApplication.com
https://SecureFilesUpload.com

FINANCIAL STREAMLINE REAL ESTATE FINANCING
L=y CORPORATION EDUCATION AND PROCESS

A GUIDED TRANSACTION

Loan process, client education and
practical tools

Clear milestones and useful reference material help clients understand what is happening, what is needed
and what comes next.

Loan approval process Mortgage insider book Tools and content

@y

SREAMINE

Great Tools and Content

1031 Exchange Demo
Selling Investment Property & Buying 2 w/ Proceeds

The Loan Approval s A7
Process 2

STRATEGY APPLICATION DOCUMENTATION UNDERWRITING CONDITIONS CLOSING

Resources should reduce uncertainty.

The objective is to give clients the right amount of information at the right time - enough to participate confidently
without turning the process into a research project.

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
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CINANGIAL STREAMLINE REAL ESTATE FINANCING
L-l CORPORATION MARKET INTELLIGENCE

CONTEXT FOR BETTER DECISIONS

Financial reports, economic calendars and
valuation

Rates and property decisions are affected by a wider market. Timely reports and valuation resources help
put the transaction in context.

Economic and financial reporting Real estate valuation reporting

B
Sremane
Daily, Weekly & Monthly
Financial Reports & Economic
Calendars

Instant Detailed Real Estate
Valuation Reports

DAILY / WEEKLY PROPERTY PERSPECTIVE

Economic calendars, financial Detailed valuation reports that Use reports as decision support -
headlines and market updates for support pricing and financing not as a substitute for appraisal,
transaction awareness. conversations. legal or tax advice.

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
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FINANCIAL STREAMLINE REAL ESTATE FINANCING
L=y CORPORATION ARTIFICIAL INTELLIGENCE

TECHNOLOGY WITH A BUSINESS PURPOSE

Al-powered research, training and
marketing support

Artificial intelligence is most valuable when it improves preparation, consistency and response time while
keeping professional judgment in the loop.

Al business solutions

Training, research, content and workflow examples Appl |ed use cases

f:\.;“ ® Agent and borrower education

SoF AMINE L . . .
SREAMI e Listing and financing presentation support

Artificial Intelligence Business Solutions e Property and program research

Artificial Intelligence is being used in Everything from Cars to Kitchen C Marketing content and lead fOHOW‘Up
Appliances and Business Applications. Your current content and ~ (el training el warem
marketing budget can be reduced up to 50% by using these New ]

Artificial Intelligence Business Services: documentation

nInNNn

oA

Install These 2 Extensions In Chrome For |

MARKETING
With Any Terms You Run In Google

Human judgment stays in control.

Al can accelerate analysis and communication,
Denny Andrews but licensing, underwriting, suitability and
transaction decisions remain the responsibility
of qualified professionals.

Click To Connect for 30 Minutes

THE STANDARD

Use technology to make the work clearer, faster
and more consistent - never less accountable.

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
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BREADTH WITH PRACTICAL APPLICATION

STREAMLINE REAL ESTATE FINANCING
ACCESS AND OUTCOMES

Lender access and real client outcomes

Formal relationships with a broad lender network create options. Careful analysis determines which option

actually serves the client.

Lender network
Over 60 banks, wholesale lenders and investors

Formal Agreements with Over 60
Banks, Wholesale Lenders and
Investors

Miscellaneous * ey

conform™®

4/ Scotsman Guide & Capital Al
ce

@ Commercial Lending

" Caliber Hopme Loans

@ Reverse Mortgages B Home Express

%, Hard Money learedge  op, ding

ther Burbany

Wi Interest Rates

#1 Ratesheets / Magazines Uniteq Fidelity Funding ,
orp
[ Government Loans @ Loy Mortgage
o e & At
e Mort9?9 V% outof state has Capita)
7% g pezat M B e =
i 0
w3  Portfolio Lenders 92 Capita =
70, grear® aders - Symm 999
o A i e .
- spproved 2\ j ARC Lending n 1Y Lending HELOGS
o0 — 1 Lending Non ~ 4

Banner Bank Bridge

INVESTMENT EXCHANGE

$300 to $2,200

A Kent rental producing about $300 per month was
exchanged into two duplexes producing about
$2,200 per month, with approximately $50,000
retained.

Illustrative historical client examples. Individual circumstances and results vary.

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com

Client case studies
Examples of transaction and retirement outcomes

p=Puh
SREAMINE

Actual Client Case Studies

Working in the finance industry for over the the past 3 decades it is
extremely rare when a client's financial picture is something we have
not seen and successfully helped. We have case studies for
everything from simple refinances and purchases to 1031 exchanges
and opportunity zone transactions.

N

®

Here are 2 exceptional case studies we have from the last couple
months:

Helped a client sell an investment property in Kent netting him $300 a
month and 1031 exchanged him into 2 duplexes now netting him $2,200
a month and he was able to bank $50,000.

A retired couple was receiving $2,200 in monthly social security income
but had an $1,800 a month principal and interest payment. We
completely changed their lives with a reverse mortgage removing the
monthly payment for them and giving them $100,000 to put in their
savings.

RETIREMENT CASH FLOW

$1,800 payment removed

A retired couple receiving about $2,200 in Social
Security used a reverse mortgage to eliminate an
approximately $1,800 principal-and-interest
payment and retain about $100,000 in savings.
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FINANCIAL STREAMLINE REAL ESTATE FINANCING
L— CORPORATION ABOUT AND NEXT STEPS

EXPERIENCE BEHIND THE REPORTS

Finance, strategy and systems working
together

Denny Andrews combines decades of real estate finance, business education, transaction strategy and
practical technology experience.

BACKGROUND

® More than 30 years in real estate finance and lending.
® Licensed loan originator and self-employed borrower specialist.

® Experience in stock-option analysis, corporate training and business
technology.

e Author of Confessions of a Mortgage Insider (2009).

® Bachelor's degrees in Business Finance and Business Economics.

Denny Andrews

Branch Manager, Bellevue
C2 Financial Corporation

Start with the decision in front of you.

Whether you are comparing offers, evaluating a property, structuring financing or preparing a client for
underwriting, the next step is a focused conversation.

PRIMARY WEBSITE CONTACT

StreamlineRealEstateFinancing.com 425-202-5121

Denny@DennyAndrews.com
Apply securely Upload documents

Denny Andrews | 425-202-5121 | Denny@DennyAndrews.com
C2 Financial Corporation | Branch Manager Bellevue NMLS 1961448 | Mortgage Broker MB/897584
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